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A LINE-UP
OF SUITORS

Merchant bankers are actively courting Royal Selangor to go for a listing.

ONE FAMILY, one trade. After
107 years and three genera-
tions, Royal Selangor Interna-
tional Sdn Bhd (RSI), the for-

mer Selangor Pewter Co Sdn Bhd, is still
very much a family-controlled company.

How long RSI will remain a private
company is moot. Already merchant
bankers are scrambling to entice the
company to restructure. Numerous at-
tempts to take RSI public in the past have
failed. This time, however, the man at
RSI's helm, managing director Yong Poh
Kon, is said to have met several bankers
to test the waters.

Says a broker familiar with the negoti-
ations, 'The company is definitely worthy
of public listing but the family is para-
noid about losing control.' Previous at-
tempts also failed because of Yong's

alleged insistence on a high premium for
RSI on listing. Despite numerous at-
tempts by Malaysian Business, Yong
could not be reached for comment.

RSI certainly meets the conditions for
a listing on the Kuala Lumpur Stock
Exchange (KLSE). According to docu-
ments obtained from the Registrar of
Companies, its profits after tax from 1987
to 1991 were 1.03 million rgt, 2.16 million
rgt, 4.89 million rgt, 5.49 million rgt and
6.32 million rgt respectively. For 1992,
RSI executives expect growth to be in the
double digits.

The company also enjoys significant
tax benefits that contribute positively to
its bottomline. The effective tax rate for
the group is lower than the statutory tax
rate as profits of subsidiaries enjoy tax
allowances arising from export sales. In
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addition, the company also claims dou-
ble deduction for promotion expenses
and unabsorbed tax losses and capital
allowances brought forward. Example:
RSI had, in 1991, unabsorbed tax losses
amounting to 154,000 rgt (1990: 1.5 mil-
lion rgt) for which the related tax effect
has not been included in the accounts.

Even so, Yong has remained coy about
his listing plans, a disappointing turn of
events for merchant bankers actively
courting RSI. 'I will underwrite him any
day,' says one banker.

There are reasons for this enthusiasm.
As a manufacturing concern, RSI has
impressed merchant bankers with its
aggressive export-oriented marketing ap-
proach, efficient cost management pro-
grammes and encouraging growth. That
RSI has a monopoly of the domestic

THE head office and factory are located on a 12-acre site in Setapak, Kuala Lumpur
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